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Who buys near me?

Your useful answer

A buyer target is a facility and a purchased service with a responsible purchasing office—not simply
an agency name.

Ask and keep

Using Qualified Bid, research[service]in[ZIPs / radius]. Show actual facilities, purchased services,
buying offices, historical contract identifiers, values and performance periods. Distinguish place of

performance from a supplier address. State unavailable coverage and what needs an official source
check.

Next step

Verify the performance address, contract identifier, actual service and responsible office. Choose
the relevant current notice or a researched history to investigate.
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What size work could | pursue?

Your useful answer

A contract-size distribution helps compare the work with crew, equipment, credentials, schedule
and cash capacity. A cumulative market total alone is insufficient.

Ask and keep

Using Qualified Bid, compare funded awards for[service]in[area], showing the latest two fiscal
years separately from seven-year history. Give value bands, median, counts, value basis and
performance dates. Separate potential options from funded value; explain zeros, reductions and
excluded records. Identify contracts that use an existing vehicle and check who can compete.

Next step

Inspect funded versus potential values, full dates, new-award cohort versus actions, exclusions and
vehicle access. Use your own delivery facts before deciding the work is achievable.
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What may be coming next?

Your useful answer

Current bids, forecasts and contract-end leads answer different timing questions. Keep them
separate.

Ask and keep

Using Qualified Bid, separate current open bids from contract-end watch leads for [service]in
[area]. Identify the incumbent, current versus potential end, buyer and source date where
supported. For published agency forecasts, identify the official forecast source separately; state
unavailable connector coverage. Keep forecast estimates separate from guaranteed work or
released opportunities.

Next step

For a forecast, check the official agency source, estimate date, value band and access route. Fora
contract end, verify exercised/potential dates and buyer follow-on evidence. Check released
notices before committing to a bid.
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