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Who buys near me?
Start with your business
Describe the purchased service, reachable ZIPs and delivery constraints. A national total is
orientation; your customer is a relevant facility and responsible buying office.

Use the actual scope
Review source descriptions and codes. The selected 76108 aircraft, 22408 insurance and 75039
pharmaceutical records illustrate different buying lanes. Reported locations may represent wider
work; check addresses and site allocation.

Copy-ready prompt
Using Qualified Bid, find named facilities, purchased services, buying offices and actual
performance ZIPs for [SERVICE] in [ZIPs / RADIUS]. Compare FY2020–FY2026 through 30 Sep 2026
with FY2025/FY2026 separately: net obligations, distinct awards with activity and actions.
Deduplicate the combined area. Identify source classifications, multi-site/aggregate scope and
address gaps. Give award IDs, links, dates and a next action.
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What size work could I pursue?
Compare the right measures
Use recent bands, distinct awards/orders, actions and full performance periods. Net obligations
are funding activity; exercised values differ from potential including options. Do not add counts
across ZIPs or periods.

Check access and capacity
A small recorded order is not necessarily open to a new bidder. Identify the parent vehicle,
solicitation eligibility, experience and delivery/cash requirements. Ask for your service’s actual
comparable work.

Copy-ready prompt
Using Qualified Bid, show recent new-award size bands below $0.25M, $0.25M to below $1.00M and
at least $1.00M for my service area. Define new as first recorded action and show count, median,
funded/current/potential bases, exclusions and complete performance dates. Explain small
positive amounts that round toward zero. Identify parent vehicle/access conditions and
comparable purchased scopes. Do not treat historical orders as open bids or paid revenue.
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What may be coming next?
Separate three evidence types
A released bid, a published forecast and an existing contract-end date answer different questions.
Forecasts can change; expiry does not guarantee a rebid.

Act on the conditions
Yorktown’s gym-cooling forecast uses a regional construction vehicle. Honolulu’s roof plan says 8(a)
and no competition. Confirm the live route before assuming broad eligibility.

Copy-ready prompt
Using Qualified Bid, separate released bids, official agency forecasts and current/potential
contract-end leads for my service and area. Show source, estimated value band, planned dates,
actual eligibility/vehicle conditions and missing coverage. Plans can change and an end date does
not promise a rebid. Link official records; verify live notice status before recommending a pursuit.
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